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From the President’s Pen . . .
Hello all ... I hope everyone
is having a fantastic 2017 so
far! I want to start by saying
a heart-felt “THANK YOU!”
to all of the sponsors and attendees to the recent Conference and Tradeshow. If you
have not thanked one of the
sponsors, please do so ... their
contributions are a big help in
defraying the costs of these
shows. On the attendee front,
while the attendance was down again this year, it sounded to me that those who were able to attend had a grand
time. The Riverwalk was unique and interesting and the
historical venues, such as the Alamo were close at hand. I
also heard from several members that this year’s group of
presenters was both entertaining and informative and a lot
of the members were able to come away with some valuable, useful information from all of them. So those of you
who weren’t there this year really missed out!

Another topic that came out of the membership discussion
was that of what member benefits we have and where can
a list of them be found. All of our member benefits can be
found on our website under the membership tab or at the
website address of:
http://www.ntpda.com/member-benefits.cfm
You will need to have a password to login and see it, so if
you’re unsure of have forgotten yours, please contact the
office and they’ll be happy to get you set up. Finally, for
those who are less computer savvy (like me), when the bills
are sent out for your dues, we attach a copy of the benefits
so you can see what your money is getting you.
By the time this comes out, the scholarship committee will
be hard at work on deciding the next group of recipients. I’d
like to thank each of them for setting up to serve. I appreciate all the hard work that they do. The committee this year
consists of:
Carol Russell, Chairperson
Brian Kitch
Eric Shaul
Paul Dyke
Linda Benton

A couple of things came up during the General Session
meeting that I wanted to touch on here:

Speaking of committees, if any of you are interested in serving on a committee, please let one of us know. We have a
few things coming up in the near future and would value the
input of members outside the board.

A discussion ensued concerning the number of members
currently in the association. The trend has been a slow decline for many, many years. The hard truth is that our industry is condensing; attrition from age and consolidation
have done their fair share to thin our ranks. But there are
still a lot of companies out there that can and should be
members, in fact, each of us probably know several. The
question becomes what can we do to make the NTPDA attractive enough for these companies to join or re-join (as the
case may be)? It’s not like we charge outrageous dues (as
Jeff Griggs stated many times, it’s only $400.00). Most associations charge a lot more for their annual dues. And the
overall benefit package that we offer is probably as good as
any other in the country, so what are we missing? Since I’ve
been on the board (I think this is my 8th year or so), we’ve
struggled with this question, as we are again this year. Currently, we are putting together a potential member list and
will be working on those companies in an effort to bring
them into the fold. If you know of anyone that should be a
member please contact one of your board members so we
can be sure and get them on the list. Also If you have any
suggestions or ideas concerning how we can increase our
membership, please feel free to contact either myself or
Scott Schelling ... we’d love to hear your thoughts.

For those of you that might be interested, the annual summer board meeting will be held in Corpus Christi, TX, July
13-15, 2017 at the Omni. Everyone is welcome to come
down and enjoy the sun, so if you think you’d like to attend,
please get a hold of Phyllis for more information.
Also, mark your calendars now and make plans to attend
next year’s annual Conference and Tradeshow, also to be
held in Corpus Christi, TX on Jan 17-19, 2018. We think
there will be lots of things to learn and fun to be had ... so
we hope to see all of you there!
Doug
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When it comes to parts, the solution is simple.
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Replacement parts for
all colors of equipment
Case-IH
John Deere
 Ford/New Holland
 Massey Ferguson
 Allis Chalmers
 White/oliver/minneapolis moline
 Kubota
 gleaner
...and others - Parts for tractors, combines, skidsteers, balers, mowers, and more



Contact us to learn more4

www.aiproducts.com

800.657.4343

sales@aiproducts.com

Message from Phyllis
Spring is here but in Texas we think it’s summer...so
what will the summer look like? I’m not really looking
forward to it....but I’d rather have heat than cold...so not
complaining. Hope all of my “North” friends survived the
cold...and I’m sure that some of you are still surviving!

Summer Board Meeting July 13-15. If you want to join us
in Corpus please let the office know ASAP so we can ensure
we have enough rooms reserved for everyone. It’s always a
more relaxed time to get to know one another and it’s family
friendly.

Time has flown since our conference and trade show in San
Antonio. We had a great show but I think I can speak for the
staff and board of directors that we were a bit disappointed
in the turnout. For those of you that attended a HUGE
THANK YOU for continuing to support YOUR association.
For those of you that weren’t able to attend we sincerely
hope that you are making plans to join us in Corpus Christi
next year. We will be at the Omni on the bayside which is
absolutely beautiful and I think we can count on some pretty
decent weather. So mark your calendars and make your
plans to join us January 17-20, 2018.

In this issue of the Bulletin we will be highlighting
our Conference and Trade Show in San Antonio. And
also announcing our total raised for St. Jude Children’s
Hospital. Once again our members came through with
flying colors and we are so appreciative. A special thanks
to Lon Sturgeon and Alvin Kaddatz for being our HOST
AUCTIONEERS! It’s always a lot of fun and we appreciate
each and everyone one of you. Everyone put back your $100
bill for next year for the “Chuck Challenge”. For those of
you that were there you know what I’m talking about....
for those of you that weren’t...well...join us and find out!

And looks like we’re double dipping in regards to Corpus
Christi because we will also be there this summer for our

Remember that Kim and I always welcome your calls and
suggestions for ways to make our Association stronger
and ways to increase our membership and our member
benefits. As always...this is YOUR association and we are
here for you! Also our Board of Directors are also available
to answer any questions or suggestions you might have!
Happy Spring!

Phyllis

A huge THANK YOU to Michael Seay at Cabela’s for
the donations for our auction for St. Jude Children’s
Hospital. Michael always comes through for us and
we appreciate their continued support of such a great
cause. We also want to remind you that Cabela’s offers
individual and corporate discounts to all members.
Individuals can save 10% off gift cards and companies
can receive a discount up to 20% off MSRP. Check out
our website at www.ntpda.com and click on Member
Benefits for more information on this great Member
Benefit...you’ll be glad you did!
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2017 Conference and Trade Show in San Antonio

6

2017 Conference and Trade Show in San Antonio
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DLS Worldwide is proud to announce that we have a new
range of services that is now available within the NTPDA
Freight program. On April 1st we will be launching a small
parcel program that will give you access to FedEx, UPS,
DHL and Purolator.

1. What carriers do you currently have an open active
account with?
Who is your primary small package carrier? (FedEx/
UPS/USPS/other?)
Who is your secondary small package carrier? (FedEx/
UPS/USPS/other?)

The FedEx program will allow you to move domestic and
international shipments

2. What is your average monthly small package shipping
count? (# of Shipments)
What percentage of these shipments move via ground
service?

The UPS program will allow you to move domestic and
international shipments

3. What percentage of these shipments move via overnight
or expedited service?
4. Do you currently have a daily pickup scheduled with
FedEx, UPS or your regional small package carrier?

The Purolator program will allow you to move small
packages to, from and within Canada

5. Do you currently promote your parts via Amazon or
Ebay but turn down opportunities to ship your products
to foreign countries?
The DHL program will allow you to move small packages
to and from 220 different countries with your shipments to
foreign countries cleared (through customs) during flight.

6. Would you be interested in our new LTL cross-border
capabilities that bring you more opportunities to ship
palletized freight (not small package) to, from and
within Canada?

The FedEx and UPS programs should strengthen your
domestic shipping activities; the Purolator program will
give you more options within the Canadian provinces and
the DHL program will open up more possibilities for you
if you are promoting your products via Amazon or E-bay
because DHL Express can deliver anywhere in the world
within three days!

Do you have some recent small package invoices that
you would be willing to share so we could conduct a
rate study that will demonstrate the potential savings
this new small package program could bring you?
If you have any questions about this program (or our new
cross-border LTL services) you may reach Steven P. Haas
at 612-296-1806 or online at shaas@dls-ww.com

These carriers are available within an online platform with
single source billing and complete tracking capabilities.
Unlike our LTL program, we can only provide these services
if you don’t already have an account or you discontinue the
use of them for 90 days.
If you are interested in one or more of these services you’ll
need to complete the questions below and send us a recent
invoice outlining your small package activity. We can start
by activating the programs you are immediately eligible for
and add the others once you become eligible for them.
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Online Sales Smash
Brick & Mortar

Central Fuel Injection Service Co
712-362-4200 • 1-800-548-9464

Your Classic
Diesel Expert!

By Michael Libbie

F

or years many of our National Tractor Parts Dealer
Association members found value in adding e-commerce
to their sales efforts. Sure, it was a difficult and it cost money
to staff call centers and online chat professionals but it has
paid off because online sales are crushing traditional retail
efforts. How do we know?
Let’s look at one example...Wal-Mart.
Retail giant Wal-Mart reported solid fourth-quarter
results last week with the U.S. business producing another
quarter of comparable-sales growth. But the star of the show
was e-commerce. Get this, U.S. online sales for Wal-Mart
soared by 29% year-over-year, an acceleration driven by
the company’s investments in the acquisition of Jet.com.
E-commerce is still small relative to Wal-Mart’s brick-andmortar operations, but that won’t remain true for long.
According to the Department of Commerce in 2016 total
e-commerce sales in the United States rose by 15.1%. And
that is far faster than the overall 2.9% growth in total retail
sales.
We understand that our members are not Wal-Mart,
however, the trend is clear. Your customer is just as likely
to come from five states away as five miles away and those
numbers will continue to grow. Your challenge is finding a
way to build your digital business while continuing to serve
your local consumer. It can be done and many of our members
have been very successful in their marketing efforts.
If you would like to share your thoughts...please do!

Service/Repair and exchanges for:
• Turbos
• Nozzles
• Injection Pumps

Home to:

Schroeter Diesel
Technology Museum

www.dieselmuseum.org

hours by appt.

2403 Murray Rd • Estherville IA 51334
1-800-548-9464 • www.centralfuel.com

Advertising in the NTPDA Bulletin
is a good way to support YOUR
Association. Together, we will
GROW!

Leaders
Tractor &
Combine
Salvage
1144 Toledo Avenue
Dunlap, Iowa 51529

1-800-831-9290
Local (712) 643-2237

e-mail: leaders@iowatelecom.net
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Packaging Prowess

The good, the bad and the ugly….
I have been working in the shipping and logistics arena
for nearly twenty years now – long enough to know that
every day brings a new challenge and that I have NOT yet
seen and hear it all.
I have one customer who owns a neighborhood shipping
center and who also happens to have a degree in packaging
design and engineering. It’s extremely entertaining to
listen to him but even more entertaining to see some of the
packaging configurations he comes up with for his own
valued customers.
One time he had to protect a high valued piece of
artwork destined to move cross-country from an estate sale
to the buyer. Being a full-time “murphologist” (a student
of murphy’s law) he pre-supposed the obvious damage
points and built a package that would ultimately protect the
product and did so in Nostradamus-like fashion.
He built a dummy platform that was eighteen inches
above the actual product point so if and when forklift might
ram into the package the high-value artwork would be well
protected well above the presumed point of impact.
We’ll his planning worked effectively and as a matter
of fact it worked like a charm! A forklift driven by a thirdshift college student DID ram into the package right above
the pallet point and about 14 inches below the protected
product – I even saw the pictures!
Now you don’t need to think and act like this customer
does but you do need to think in advance and take proactive
measures because the last thing you need is to file a claim
and deal with unforeseen damage issued.
The following photos represent the good, the bad and
the ugly of packaging…

Photo 3 has an unknown
commodity on a pallet that is
far too small for the shipment
with no bands or straps
leaving shrink wrap to hold it
all together. This shipment is
inviting the carrier to inspect
it and assess penalties for
PHOTO THREE
numerous offences and is a
great case study in what NOT to do.

Use the Appropriate Materials
To avoid inspection and derail unforeseen re-bill
charges you should always use the appropriate materials,
brace and block the product on an appropriate sized pallet
and use bands and straps to secure the product to that pallet.
If it’s not properly braced and blocked, you’ll run the risk
of having your shipment refused.
If you do a Google search for Mechanical Parts Packaging
Guidelines you’ll run across some very comprehensive
recommendations prepared by the folks at FedEx Freight.
Here’s the URL for those guidelines = http://images.fedex.
com/us/packaging/guides/Automotive_fxcom.pdf

Always Attach the Appropriate Labels and
Instructions
In addition to using the appropriate materials and
methodologies you’ll want to make certain that you are
attaching the appropriate labels and instructions to your
packaging.
These items include the house waybill (or bill of lading)
and any instructions that may pertain to special handling or
delivery. These labels and instructions must be attached to
the pallet and fully visible to the driver that picks up your
shipment and terminal employees who process it throughout
the cycle of transit.

Photo 1 has an engine properly
seated, strapped and banded on an
appropriately sized pallet.

Always Consider the Additional Insurance
Option in Lieu of Carrier Coverage

PHOTO ONE

And finally, you should always consider an additional
insurance option…
All carriers provide coverage but each of the carriers
converges will vary. And if you are shipping used or
remanufactured parts or equipment, you’ll most likely be
disappointed if you file a claim under your standard carrier
coverage.

Photo 2 has an engine on an
adequately sized pallet, but it
is not properly centered and
there are no bands or straps
to hold it in place – simply
put, an accident waiting to
happen.
PHOTO TWO

Continued next page
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Packaging Prowess, continued
Hwy 16 East & Kary Rd
Elstow, SK SOK 1MO

Our additional insurance options is a zero-deductible
full-coverage option that allows us to process claims in three
weeks as opposed to carrier coverage which can take as long
as three months. If you exercise our additional insurance
option (which we call our product protection plan) we
simply ask for a commercial invoice which demonstrates
what you sold the product for and we reimburse you for full
retail value (plus your freight cost) inside of 25 days.

CWI invests thousands of
dollars each year on personal
development and growing leaders
within the organization. That’s no
ordinary salvage yard!!!

Combine World is a family owned
and operated business that was
started in 1986 by Charlie and
Marj Smith. Thirty years later,
the family is still passionately
involved and the team is stronger
than ever!

So there you have it – some things you can do and some
things you can try not to do. One thing is for certain, when
it comes to proactive packaging, an ounce of prevention is
worth a pound of cure!
About the Author: Steven P. Haas handles Association
Accounts for DLS Worldwide and is the point person for
the NTPDA freight program. They provide full-truckload,
partial truckload, less-than-truckload (LTL) and small
package service along with a full-coverage insurance option
for new, used and remanufactured parts and equipment.
All NTPDA members are entitled to meaningful discounts
and carrier concessions and you can access those member
discounts by contacting Mr. Haas at 612-296-1806 or online
at shaas@dls-ww.com

1-800-667-4515
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Our Promise to you . . .
• When you call us, you will talk to
a person; no annoying, automated
messages here! Your time is as
important to us as it is to you!
• If we have to call you back, it will be
within 30 minutes!
• The person you speak to will be
knowledgeable!
• If we can’t help you, we will do
our best to point you in the right
direction!
Come see what Combine World has
to offer you this harvest! Whether
it’s parts or purchasing one of our
used pieces of equipment - our staff
is friendly, our yard impeccable, our
prices competitive and the coffee is
always free!

Get Rid of Labels
W

by DJ Harrington

hen I was young, I had a very bad speech impediment.
For some of you, that is hard to believe because I
spend so much time speaking for a
living. When I was young playing
in the yard, my very UNHELPFUL
neighbor told me, “You will NEVER
be like your brother, John.” John was
a brilliant guy and had a choice of 27
scholarships to college, was President
of the student body at his high school
and graduated Summa Cum Laude
from the Naval Academy. He spoke
and wrote Russian and entered the space program after
attending the Naval Academy.
All my teachers reinforced my problem by telling me
that I was a “slow learner” because of my speech. My
eleven brothers and sisters spoke for me. To add to my
embarrassment, I carried a small pad to write down what
I wanted, where I lived, etc. I could not play little league
baseball because no one could understand me. Back then they
called my condition, Lazy Tongue. I grew up with people
putting labels on me. Terrible labels like, “dumb,” “slow,”
and even “retarded”. I was never retarded, but I definitely
had a speech problem. People can be mean, and I ran into lots
of mean people at church, Cub Scouts and schoolmates
Don’t let people put labels on you. My desire is to start
this year with articles that will help all of us grow . . . including
me. If we can improve our thinking, we can improve our
lives. To those of you that think I’m too old, think again. I
won’t allow it. You shouldn’t allow any negatives in your
lives that could stick either. Let me tell you a similar story
that happened years ago. It will help us in 2017.
The legendary Coach, Dale Brown of the LSU basketball
team tells of a time he was speaking to a group of soldiers at
a military base in California. When he was done speaking, a
young man came up to him who stood nearly seven feet tall
and weighed around 250 pounds. “Coach Brown,” the young
man said, “I want to try out for our basketball team, but I
can’t dunk the basketball! I can barely jump. When I run up
and down the court, both of my legs tire out so quickly that I
can only play a few minutes.”
As the coach gazed up at the young man from his head
down to the size seventeen shoes, he asked, “How long have
you been in the military, Son?” With a quick response, the
young man answered, “I’m not in the military Coach. My
father is. I’m thirteen years old.”
Coach Brown was immediately intrigued and decided to
take this young man under his wing. When Coach got back
to Louisiana, he sent this young kid his training program.
He told the kid it would strengthen his legs and increase his
endurance.

Three months went by before Coach received a letter
from the young man giving him an update on his present
circumstances. It seemed that the young man had been
faithful by spending hours working out in the gym and
weight rooms. However, the update wasn’t what Coach was
expecting. The young man’s basketball coach had just cut
him from the team, saying that he was TOO big, TOO slow,
and TOO clumsy. He further reiterated that his basketball
coach assumed he would never be able to play basketball.
That is what I call having negative labels stuck to you.
That young man had a decision to make. Was he willing
to make a decision NOT to wear those negative labels his
entire life? Negative labels such as, TOO big, TOO slow, and
TOO clumsy. He decided to remove those labels.
You may have guessed it already. That young man was
Shaquille O’Neal who eventually attended LSU and played
college basketball for Coach Brown. Shaquille broke all the
records and became one of the greatest basketball players
who has ever played the game. At the entrance to the LSU
basketball facility stands a bronze statue of Shaquille, the
former clumsy kid who could barely jump, dunking the
basketball. I wonder where he would be now if he had
listened to the negative labels from others. If he had listened

Experts built the Titanic and it still sank.
Amateurs built the Ark, and it floated . . .
to the negative labels from his first coach, he wouldn’t have
become one of the greatest to play the game and wouldn’t
have spent 19 years playing in the NBA.
Every time you see Shaquille’s Icy-Hot commercials
on TV, remember what he endured. Has somebody told you
that you can’t accomplish your dreams? As my neighbor told
me years ago, I also had school teachers tell me because of
my speech impediment that I would be lucky to finish high
school. Trying to be a help, the consensus was to send me to
a trade school in another state. According to them the less I
spoke in public, the better off I would be.
You may feel like Shaquille today. Maybe you’ve been
cut from the team. Experts might have told you that you
can’t do what you don’t have. Here’s what I’ve learned. The
experts can be wrong! Experts built the Titanic and it still
sank. Amateurs built the Ark, and it floated - even with all
the animals on board. The trick is don’t let people put a label
on you. In this New Year, people can call you “slow,” “lazy”
or for me now - “too old” or “all washed-up.”. That’s alright.
I just don’t answer to that. I answer to “talented,” “good
speaker” or “History Maker”. Remember the bondage from
the past is no longer going to have any effect on you.
Make this one of your best years ever. Thanks for reading
my column. If you like it, make a copy and pass it around.
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We also offer current Cat Cab Tops
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Greetings from

By Terri Stevens

H

My… how we as humans take life for granted and each
other. It made me want to love deeper, appreciate, and encourage those around me more. None of us know when that
time will come but to have regrets of not letting those around
us know how much they mean to us. My cousin’s wife was
cremated and he said he wanted the ashes to be in his house
just to feel her near him. I thought how sad that is that we
have people we love right beside us every day and we don’t
even acknowledge them or tell them we love them.
The Bible says to Rejoice in the Lord always again I say
Rejoice for the Lord is near. I found such comfort in those
words. God is near! I am to Rejoice in Him no matter what
is going on in my life because He is with me always.
As we enter this Easter season Rejoice in the Lord and
share His love with your loved ones and tell them how much
they mean to you. You don’t want to be like me and find
yourself in a place where you can’t send flowers because it
is too late. So on your way home stop by and pick up some
flowers and share your heart with someone you love.
He Is Risen Hallelujah Jesus is Mine!

appy Springtime Tractor Friends:
Have you ever had one of
those weeks when everything
went wrong?
I found out that someone I
loved dearly had suddenly passed
away and another friend that I
love is dying with emphysema.
Then I got to work and had a sale
on a used tractor and everything
went wrong. I had some employee
issues and was very busy and just
a lot of stress. I know that all of
you can relate to one of those weeks. They come and they
go. Thankful for when they go.
As I was speaking with my family member
about the huge loss of his wife I thought how sweet
it is to know Jesus and to trust that He has this all figured out
no matter how hard it is to understand. There is a time to be
born and a time to die. I had thought earlier in the week that
I would send my loved one flowers and I didn’t do it because
I thought I had time and I would send them later. Then I realized there would be no later.

DJ Harrington was very
entertaining,
Mel Kleiman presented very
useful information that we could
take back to our businesses,
Crystal Washington gave us a
refresher on social media.
Thank you to all of our speakers
for joining us in San Antonio!
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Wanna Win A Cabela’s
Gift Card?
We would love for any of our
members to write an article for
us to include in the Bulletin.
Or send us an article that
you’ve read that you think the
membership might be interested
in. If you write an article or send
us an article that we use we’ll
send you a $50
Cabela’s gift card.
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TractorPartsASAP.com
877-530-4430
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Thank You
2017 Sponsors!
The NTPDA Board of Directors, members and staff would like to take
this opportunity to thank all of our Sponsors!
Cocktail Reception - Wednesday
DLS
Entertainment - Wednesday
Area Diesel Service, Inc.
Refreshments During Displayer Set-Up - Thursday
TR Salvage
PM Break - Thursday Afternoon
Plastics Unlimited
Cocktails Reception - Thursday
Parts Express
Worthington Ag Parts
Welcome Reception - Thursday
Allied Information Networks
Refreshment During Trade Show Hours - Friday
Allied Information Networks
Breakfast Trade Show Area - Friday
Hy-Capacity
Reliance Power Parts
Tractor House/AuctionTime.com
Cocktail Reception - Friday
Reliance Power Parts
Schaefer Enterprises
Dinner - Friday
Abilene Machine
Allied Information Networks
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w w w. S t e i n e r Tr a c t o r. c o m
NEW! Combo tail light assemblies
(4-1/2" diameter sealed beam)
IHS3018 12-volt combo tail light assembly with rubber bezel fits IH 140
SN: 26801 & up, 364, 384, 385, 464, 484, 485 (through 1985); F544 - 1568,
Hydros 70, 84, 86, 100 $45.45 each
JDS3011 12-volt combo tail light assembly with rubber bezel
(Guide style) fits John Deere 1010 - 6030 $45.45 each
IHS3018

JDS3011

JDS3021

JDS3021 (Hobbs style) • JDS3025 (Guide style)
12-volt front / rear floodlight with rubber bezel fits John Deere 820
3-cyl. - 8630 Your choice $45.45 each
JDS3015 (Inner) • JDS3271 (Outer)
12-volt fender light assembly with rubber bezel (Guide style) fits John
Deere 530, 630, (2010 Row-Crop), 2510, 2520, 2630, 3010, 3020, 4000,
4010, 4020, 4520, 5010, 5020, 6030 (All w/ flat top fenders)
Your choice $43.50 each

JDS3025

JDS3015

JDS3271

Prices are for qualified dealers.

1-800-234-3280 phone • 1-800-854-1373 fax • Prices do not include shipping & handling / Prices subject to change without notice

LED
Work Lights

Bobcat/JD Skid
Steer Cushions

CIH/JD
Buddy Seats

Call for your
FREE 2017 Catalog!
or Request a Copy Online at:
http://www.tractorseats.com/t-catalogrequest.aspx
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KM 125 Uni Pro
Bucket Seat

KM 1061 Uni Pro
Seat & Suspension

.com
800-328-1752

sales@tractorseats.com

K&M Manufacturing | Renville, MN 56284
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A BIG THANK YOU to all
of you who contributed to our
St. Jude fund raiser this year!
We are so grateful to all of
you that participated and our
contribution will continue to
support the children of St.
Jude Children’s Hospital.
And...I think we all have a lot

Grand Total
$13,902.50

of fun doing it!
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IT’S
BEEN
A

GREAT

START
TO THE
YEAR

T h i s y e a r w e c e l e b r at e 4 0 y e a r s ,
please join us in the month of June
f o r p ro m o t i o n s a n d c e l e b r at i o n .

stay safe
be seen
this season

Please subscribe to our
e - n e w s l e t t e r f o r m o re d e t a i l s .

WWW.FAWCETT.CC
Call Toll Free

1-800-372-7149

WE’RE MORE THAN USED PARTS

2126 Road 120, St. Marys, ON
Hours: Monday - Friday 8am to 5pm EST
email
en francais

sales@fawcett.cc
ventes@fawcett.cc

  
JOIN US ON SOCIAL MEDIA

